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ANGEL ORTEGA

Desde hace mas de quince afios cuando abrié su primera oficina en el barrio de Chamartin,
Angel Ortega no ha dejado de dedicarle infinitas horas a su trabajo con una energia
inagotable. Madrilefio de nacimiento, inicié su andadura laboral paralelamente con sus
estudios, trabajando en varias empresas hasta que al cabo del tiempo, tomd la decisién
de montar su propio despacho.

Fiscalsort en Marbella, Megasort en Madrid y Argensort en Buenos Aires, forman los tres
despachos, fruto de una labor constante y de una consolidada experiencia. Actualmente
posee en su cartera de clientes a més de 400 empresas, a las cuales les ofrece sus servicios
de consultoria, asesoramiento y gestion fiscal.

- éPor qué elegiste esta profesidon, te gusta realmente lo que haces?
En parte la elegi por influencia familiar, mi padre independientemente de su empresa, se
dedicaba a asesorar a distintas empresas de su sector, siempre mostré mucho interés en
sus actividades, lo que me marco para elegir dicha actividad. Es una profesién que disfruto,
me encanta lo que hago.

- Tu primer despacho lo abriste en Madrid, pues era la ciudad donde te habias criado y
estudiado, por qué escogiste Marbella para abrir tu segunda oficina.
Vine a Marbella por casualidad, estaba haciendo unos trabajos de una empresa cliente del
despacho de Madrid y durante una temporada tuve que venir bastante seguido, esta ciudad
tiene eso, cuando la conoces te es dificil no plantearte la vida aqui. Nos vinimos de vacaciones
ese afio y decidi junto con mi mujer, Elena, trasladarnos y abrir un despacho, alquilamos
una casa inicialmente, para ver como funcionaba y al final nos establecimos definitivamente.
Es la ciudad perfecta para vivir.

En relacién con el despacho de Buenos Aires fue algo parecido, empezamos a tener muchos
clientes de nacionalidad argentina en Madrid y a viajar a Buenos Aires bastante seguido,
realizamos un estudio, y decidimos abrir un despacho en Buenos Aires, que facilitara la
gestién de las empresas espafiolas con capital argentino que asesoramos.
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anfifteen years since he opened his first office in the ar
Ortega has continued to dedicate infinite hours
his occupation. Born in Madrid, he began his profess
uing his studies working in \rariog_u;s'companies until
jon to establish his own business.
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Fiscalsort lla, Megasort in Madrid and Argensort in Buenos 2
make up h offices, the fruit of constant work and the consolic
result of experience. His portfolio now boasts clients from 1
than 400 panies to which he offers his consultancy, advisory and "

management services.
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- Why de'-ithhcnse this profession? Do you really enjoy what you
Ichose it partly due ta family influences, my fatherindependently
company was involved in advising different companies within the se
and I was always extremely interested in his activities, which prorr
me to choose this particular area. I enjoy my profession, I love what

- You opened your first office in Madrid, a city where you were broug|
and studied, why did you choose Marbella as the location for your se
office?

I came to Marbella by coincidence, I was involved in work on behall
company who were clients of the Madrid office and had to spend
periods of time here for a while. This is a type of city that once you |
it, it's difficult not to imagine your life here. We came on holidays this
and myself and my wife Elena decided to move and open an office
rented a house initially to see how things would work out but we
established ourselves permanently. It's the perfect city to liv

- With regard to the office in Buenos Aires, it was a somewhat si
situation.

We began to have many Argentinean clients in Madrid and had to t
to Buenos Aires quite often, so we undertook a study and decided to
an office in Buenos Aires, which would facilitate the management ¢
Spanish companies we advise who make use of Argentinean ca

- Your company has continued to grow in countries which are not partic
nearby. How do you manage to control everything?

Normally each of the offices are independent and one of the emplc
in each office is responsible for its management, in addition each
has its own corresponding department to which they report first he
am always in contact with all of them and travelling between the thi
go to Madrid every week and spend two or three days there and t
to Buenos Aires once every two to three months.

- What services does your company offer?

We are fundamentally involved in fiscal advice. However it is logica
once you have involved in these issues you would also advise them
any other areas related to legal and labour queries. To sum up, wh
offer is an integral advisory service with regard to everything which con
a company. We attempt to solve accounting, fiscal, labour and legal is
We aim to facilitate the steps and decisions that should be taken
company activities and to achieve this we have at our disposal sor
the most advanced means available.

- What competitive advantages or qualities do you believe differer
your company from others?

We provide an extremely personalised service, and try to ensure th:



